
Add a subscription-based membership to my product 
or service.

Build my referral system into my product delivery and 
craft a plan for getting clients on board to refer me.

Create a ‘maintenance’ program for my clients that has 
them coming back.

Ask for the next appointment before my client leaves 
the current meeting.

Put clients on a ‘retainer’ arrangement.

Craft a multi-payment offer with clients paying me 
monthly while I deliver my services to them.

Create an ‘evergreen’ offer that people can buy and 
consume 24/7, e.g. an online workshop or course.

Join an affiliate program for software that I use and 
support and earn a commission from my referrals.

Offer an advertising package in my newsletter or on my 
blog.

Other       

My Recurring Revenue Plan
How I could increase my revenue from recurrent revenue opportunities: 

3 ACTIONS I COULD TAKE THIS MONTH TOWARDS MY RECURRING REVENUE GOAL.

MY NO. 1 RECURRING REVENUE GOAL FOR APRIL 2022

My 30-Day Action Plan for Recurring Revenue

Action No. 3

Action No. 2

Action No. 1
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